THE ANZA TeECHNOLOGY NETWORK
AUSTRALIAN AND NEW ZEALAND

TeEcHNoOLOGY SHowcAsE CoNFERENCE 2004

www.anzatechnet.com/conference2004

AUSTRALIAN AND NEw ZEaLAND BooT CAMP SEMINARS

Sponsored and Hosted by Minter Ellison

MinterEllison

ltawYERS

Thank you for registering to attend the Boot Camp Seminars.

Attending the Boot Camps will maximize your involvement in the conference. We believe your participation will be both valuable and
critical to your success at the conference.

Find below the information you need to prepare for and attend the Boot Camps. The information is under the following topics:

1.

2.

Location, times and contact information for each location in Australia and New Zealand
Overview of the program
30 second Elevator Pitch (what to think about and prepare before the Boot Camp)

Showcase Presentations - what to prepare and how to deliver the presentation at the Boot Camp, recommended content, tips
to make the presentation more powerful and relevant to the audience.

1. Locations, Times and Main Contacts

Minter Ellison is the host at all locations except Christchurch, NZ. See below for contact details at each location.

Minter Ellison personnel are responsible for the logistics on the day. If you have any questions regarding preparation for the Boot
Camp or for the conference please contact david@anzatechnei or viki@anzatechnet.com


http://www.anzatechnet.com/conference2004
mailto:david@anzatechnet
mailto:viki@anzatechnet.com

OFFICES ME CONTACT VENUE DETAILS
Adelaide Kelly Stojakovic Level 15
T +61 8 8233 5642 1 King William Street
Adelaide SA 5000
kelly.stojakovic@minterellison.com T. +61 8 8233 5555
F: +61 8 8212 7518
Auckland Jocelyn Milne Minter Ellison Rudd Watts
T +64 9 353 9983 Bank of New Zealand Tower
jocelyn.milne@minterellison.co.nz 125 Queen Street
Auckland NZ
T: +64 9 353 9700
F: +64 9 353 9701
Brisbane Claire Dickinson Level 22 Waterfront Place
1 Eagle Street
T +61 3 3119 6241 Brisbane QLD 4000
o ) ) T: +61 3 3119 6000
claire.dickinson@minterellison.com F: +61 3 3119 1000
Canberra Kylie Hawker Minter Ellison Building
25 National Circuit
T: +61 2 6225 3211 Forrest ACT 2603
) ] ) T: +61 2 6225 3000
kylie.hawker@minterellison.com F: +61 2 6225 1000
Christchurch David Cannington PricewaterhouseCoopers Centre
Level 8, 119 Armagh Street
T +1 415 457 5472 Christchurch NZ
david@anzatechnet.com
Melbourne Mark Sandwell Minter Ellison
Rialto Towers, 525 Collins Street
T. +61 3 8608 2732 Melbourne VIC 3000
) ) T: +61 3 8608 2000
mark.sandwell@minterellison.com F- +61 3 8608 1000
Perth Maureen Nieber Minter Ellison
Level 49, 152-158 St Georgels Terrace
T. +61 8 9429 7605 Perth WA 6000
) ) ) T: +61 8 9429 7444
maureen.nieber@minterellison.com F: +61 8 9429 7666
Sydney Emma Jones Minter Ellison
Aurora Place
T:+61 2 9921 4345 88 Phillip Street
) ) ) Sydney NSW 2000
emma.jones@minterellison.com T +61 2 9921 8888
F: +61 2 0021 8123
Wellington Jocelyn Milne Minter Ellison Rudd Watts

T. +64 4 498 5022

jocelyn.milne@minterellison.co.nz

Trust Bank Centre
125 The Terrace
Wellington NZ

T: +64 4 498 5000
F: +64 4 498 5001




2. Overview of the Program

8:30am-9:00am
Welcome & Introduction of Panelists & Participants

9:00am-9:30am

How to Maximize The Opportunity of The Conference

- Overview of the conference and setting realistic expectations

- The US is a foreign country - this is what you need to understand
- The 10 point survival guide

9:30am-9:45am

Review Mentors Program
- How to apply

- Expectations

9:45am-10:00am

The 630 second Elevator Pitchi

- The importance of this overlooked skill

- Tools and lessons on how to structure and deliver the pitch

10:00am-12:30pm
Practice & Rehearse the 630 second Elevator Pitchi
Each participant will deliver their 30 second elevator pitch with feedback from panel & participants

12:30pm-1:30pm
Lunch

1:30pm-4:45pm

Practice and Rehearse 5 Minute Showcase Presentation

Each participant will deliver the 5 minute showcase presentation they plan to deliver at the
conference with feedback from panel and participants

4:45pm-5:00pm
Review and Next Steps

3. The 30 Second Elevator Pitch

As the legend goes€ youbre riding an elevator, as the doors open in walks the investor/partner/employee of your dreams, you have the
time it takes to get from the ground yoor to the 10th yoor to sell your winner of a business idea. Thatds the basic premise behind the
Elevator Pitch.

The conference will present many opportunities to pitch your business, whether it be in an elevator, at a dinner, in the corridor or at
a more formal business meeting. The Americans are trained and experienced at this unique business tool and Australian and New
Zealand attendees need to be as well.

We intend to spend considerable time on the elevator pitch at the Boot Camp. Its critical that every attendee can deliver the pitch
effectively when they arrive at the conference. Here are some tips to think about before you arrive at the Boot Camp.

5 Hints & Tips for Making a Successful Elevator Pitch

The elevator pitch is the most important 30 seconds you will ever have to get your point across. The challenge for someone delivering
such a pitch is communicating a lot of information within a short period of time in a cogent, logical and most importantly, compelling
way. Below are a few hints and suggestions to keep in mind when developing an effective and compelling elevator pitch.

1) Create a short, one line description, or tag line, of what your start-up does and how it does it.

This one line should not exceed more than 10-12 words if possible. This is your tag line: short, crisp and catchy. Its purpose is not to

fully encompass every nuance of your entire value proposition, but rather to tell the listener just enough to allow them to determine
whether or not they want to hear more.






